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Axiatais Committedto a 7% -> 20% Elevation of Enterprise Business Significance.
Translates to a 3x Growth 2019-2024 from Organic & Inorganic contribution.
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Buildingmomentum with technology partnerships, horizontal platforms, Regional
Center of Operational Excellence & Capability Development

Program Management

Regional/Local

MNC Business Partnerships

Enterprise Sales -
Center of Excellence
(Large, SME)

Telco/Technology Partnerships

Solution Stacks

Horizontal Platforms

Enterprise Working

Enterprise Academy Group
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Knowledge Hub
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Axiata’s GTM Stack Builds Upwards From Core Capability through to ICT, loT,
Cloud and SaaS, Paa$S
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Axiata’s Horizontal Play is Focused on 4 Tracks

B2B Marketplace . o
: S8 G Sutell ] offce 365 az/~ Foxit

Product Catalogue Order Management Customer Care Metering & Billing Multilingual

3 Cloud Technologies r

1 Connectivity at the Core 2  Internet of Things

Fixed Connectivity (Own Infra or Partnership) 360° Platform that focused on Demand Uplift
SD-WAN with complete Ecosystem

Unified Comms End to End Information Management &

Private & Campus Networks Analytics

5G for Industry and Service Enterprise Products & Solutions for Enterprise Verticals
Regulatory Compliances & Modernization
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Formal Partnerships secured with Hyper-Scalers & Technology Leaders have Fast

Tracked Axiata’s Scale-Up in B2B Capabilities

) Google Cloud G '-) “b

GOOGLE CLOUD PARTNER
G SUITE PLATFORM  INTERCONNECT
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Security SD-WAN loT

+4 Million SMEs
addressable for Gsuite
and Cloud services

GTM through MSFT
Emerging Markets Programs
& Azure Cloud on
Marketplace

Capability building For
Security,
IOT, SD-WAN
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Axiata’s B2B Market Place will Drive Organic SME growth through SaaS Offerings
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Axiata’s Platforms Empower OpCos to Develop Market Specific Focus Areas
Based on Growth Potential

Selected Wins in
Multiple OpCos

Focus
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60k + devices

Regulatory Compliances | Modernization
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Axiata OpCos have built strong capabilitiesin new growth practices and winning
in respective markets

A COMPREHENSIVE TRACKING =7
SOLUTION FOR YOUR BUSINESS

WITH ADVANCED FEATURES.

Dlalog’ I Lﬁ

celcom" E & XL axiata

Education Ministry for schools digital « Managed SD-WAN solutionsin « ConnectedRailways Win

connectivity Financial Services Industry « Colombo Connected Terminal

Perodua connected car eSim solution « M2Mfor Energy & Utilities companies Project

Banking POS terminals * Cloud Unified Commsin Large Retail « Enterprise Digitization Winsin
Chain Manufacturing

Smart

Corporate

PBX

LEADING
PHONE LINE
GATEWAY

robi

SME In A Box Cloud Offering  EducationDigitalization « SME Mobility Offerings
Leading Solutionsin University Education « MSFT Cloud Solutions for SME  PositioningforFMC
digitization  GlobalMNC IP Transit & IPLC « Datadrivendigitaladvertising

IOT Surveillance Win in Pharmaceutical

DIALOG SMART FLEET Dlalog’
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Disclaimer

The following presentation contain statements about future events and expectations that are forward-looking statements
by the management of Axiata Group Berhad (“Axiata”) (“Company”), relating to financial trends for future periods,
compared to the results for previous periods, characterised by the use of words and phrases such as “might”, “forecast”,
“anticipated”, “project”, “may”, “believe”, “predict”, “expect”, “continue”, “will’, “estimate”, “target” and other similar
expressions.

Forward looking information is based on management’s current views and assumptions including, but not limited to,
prevailing economic and market conditions. Our business operates in an ever-changing macro environment. As such, any
statement in this presentation that is not a statement of historical fact is a forward-looking statement that involves
known and unknown risks, uncertainties and other factors which may cause Axiata actual results, performance and
achievements to be materially different from any future results, performance or achievements expressed or implied by
such forward-looking statements.

This presentation does not constitute an offer or invitation to sell, or any solicitation of any offer to subscribe for or
purchase any securities and nothing contained herein shall form the basis of any contract or commitment whatsoever. No
reliance may be placed for any purposes whatsoever on the information contained in the presentation or on its
completeness, accuracy or fairness. None of the Company nor any of its shareholders, directors, officers or employees nor
any other person accepts any liability whatsoever for any loss howsoever arising from any use of this presentation or its
contents or otherwise arising in connection therewith.

“RM” shall mean Ringgit Malaysia being the lawful currency of Malaysia. Any discrepancies between individual amounts
and totals are due to rounding.
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